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Lake County Illinois encompasses life and its beautiful residential real
several dozen beautiful villages and estate opportunities.

small cities throughout a beautiful

swath of Northeastern Illinois along When Anna arrived in the United
Lake Michigan within easy com- States from Europe in 1989, she
mute of Chicago. There, REALTOR® settled with her husband in Lake
and AK Homes Broker/Owner Anna County. Having grown up the
Klarck has established herself as daughter of a European baker, sales
an advocate of the area’s quality of and customer service mindset were
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attention to detail are the hallmarks
of her success.

“I am one-on-one with my clients
from the time we meet until closing,”
she says. This approach applies to
all clients, whether they are selling
their home or looking to buy a
home. “And yes, I do go to all my
closings!” she exclaims. “It’s impor-
tant for me to be there to make sure
everything goes smoothly.”

Anna knows that buying a home is a
major decision in people’s lives. “I
love the fact that I get to be a part
of this big event and that they never

forget the experience or me!” she
says. “We stay in touch long after
they get the keys to their home.” She
often hears from clients with family
news such as new babies, new jobs
and graduations. “It’s really reward-
ing to hold onto maintain meaning-
ful relationships with my clients.”

Her clients’ eagerness to stay in touch
with her and to refer their friends,
families and coworkers to her are the
greatest compliments she receives.
Some relationship even come full
circle when clients move out of state
and return years later, reaching out
to her for help on their relocation. “I
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like helping people with the biggest
investment of their life,” she says.
“It’s based on trust, which is some-
thing I take very seriously.”

As for the future, Anna’s greatest
dream is already coming true. Af-
ter working with a large brokerage
for 20 years, this year she opened
her own real estate brokerage firm,
AK Homes. “My goal i1s to pro-
vide personalized luxury service to

m
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"l like helping people with
the biggest investment of
their life. It’s based on frust,
which is something | fake
very seriously”

W

all my clients and to continue my
one-on-one approach to helping peo-
ple.” She also wants to do her part to
improve the field of real estate for all
professionals. To that end, she en-
gages regularly with other agents for
referrals and for helping meet each
other’s clients’ needs. “The biggest
part of any success is to dream, to
stay on top of your goals and to be
consistent,” says Anna. “If there’s
anything I can share with other
agents, [ will. I don’t have secrets!”

To learn more about Anna Klarck, visit www.AnnaKlarck.com,
email Anna@AnnaKlarck.com or call 847.401.6010
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